
In the current economic climate with rising interest rates and a depressed lending market, more 
companies are falling into financial distress, presenting opportunities for well capitalised buyers. 
However, M&A transactions involving financially distressed targets and sellers bring with them 
different requirements than normal M&A transactions. This session will look at the differences 
between normal and distressed M&A transactions and the different factors which buyers will need to 
be aware of and ready to address.
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