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Dev is a Partner in the Deals practice with a focus on
Transaction Services. He has in-depth experience in driving
Deals from the execution phase (due diligence, SPA, etc.) to
ensuring clients are able to retain the maximum value upon
deal closing. He brings a strong expertise in ensuring that
the financial area identified during the due diligence phase
are passed on and realised to the best extent.

With global pandemics, late-cycle economics, geo-political instability, and
cultural unrest, Financial Sponsors have much to grapple with to secure the
future success of their investments. Over the last 10 years, we have seen
investors flock to various “trendy” investment vehicles ranging from Hedge
Funds, Venture Capital, SPACs and Private Equity. Especially Private Equity
has increasingly become accessible to many investors and today Private
Equity firms have a serious exit logjam estimated to be worth up to USD 3tn
as of 2024 according to certain media sources. Is the party over for Private
Equity or are we in fact looking at a new golden age of deal making
reminiscent of the 1980s, the time period during which the term “VUCA” was
first coined?

Mark is a Partner in the Deals practice with a focus on
advising clients on how to deliver value at scale from their
transactions. He is based in Zurich, Switzerland. Mark
focuses primarily on the Finance Function & Technology
aspects throughout the deal life cycle including due
diligence, carve-out, M&A Integration planning and value
creation. He also has gained experience in leading
performance improvement programs from strategy to
execution. Mark has worked across various industries from
Financial Services to Life Sciences.


